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The Evolving Nature of Angel 

Investing 

Ever-increasing Transparency 

As software continues to eat the world, the 

entire nature of angel investing is also changing. 

Different online solutions are increasingly 

bringing transparency to the market and not 

only offering angels new tools to enhance their 

deal flow, but also allowing startups to present 

their case to a much larger and targeted audi-

ence of potential investors.  

 

Chart 1: Example of an investment proposal on 

investiere.ch 

Source: investiere|Verve Capital Partners 

The Invisible Angel Market 

Business angels account for an impressive 73% 

of Europe’s 7.5 billion Euros in early stage 

investments. However, only 5-10% of the angel 

market is actually visible. This number is quite 

telling of the secretive nature of angel investing; 

deals tend to take place behind closed doors 

and investors traditionally find out about a 

promising young company through their per-

sonal networks. Needless to say, this is not the 

most efficient method of sourcing the best 

startups.  

There is no denying the central role of business 

angels for early stage investments, yet the lack 

of transparency leads to inefficiencies in the 

market. New technologies are promising to 

dramatically change this and grant angels – 

novice as well as experienced – access to even 

better deal flow. This development has the 

potential to increase business angels’ already 

dominant role in the early stage investing space. 

The Game-Changers 

A large number of companies are entering the 

angel investing space with the goal of bringing 

more transparency and efficiency to the market. 

A pioneer in this regard is AngelList, a Silicon 

Valley-based online platform connecting angels 

with startups that is shaking up the VC indus-

try. Startups can vie for investors’ attention by 

posting their details and indicate that they are 

raising funds. Reputable private investors can 

also organize financing rounds via AngelList 

and give less-experienced investors the oppor-

tunity to tag along for the ride. Yet AngelList is 

not the only player bringing transparency to the 

secretive and high-stakes world of early stage 

investing. A plethora of companies are now 

active in this space all offering different ser-

vices. Some companies provide data on the 

fundraising activities of startups (Crunchbase), 

some offer deal management tools (Gust), while 

others enable direct online investments 

(Crowdinvesting). Crowdinvesting companies 

differ based on the minimum investment (it 

varies between US$50 and US$10’000), industry 

focus (or lack thereof), level of scrutiny and 

systematic screening in the pre-selection pro-

cess, type of investment (equity, debt and 

everything in between) and the type of online 

communication and reporting tools that they 

put at the disposal of their users.  
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Transparency: Only Advantages? 

Although the way in which these companies 

operate varies considerably, they are all work-

ing towards the same goal: bringing transpar-

ency and efficiency to the early stage invest-

ment space and opening the market to new 

investors.  

The benefits thereof are manifold:  

 Investors are gaining access to startups that 

previously would have been beyond their 

reach. 

 The availability of more information and 

transparency helps investors separate the 

wheat from the chaff. 

 Lower barriers to entry (lower investment 

amounts, easy-to-join online investment plat-

forms) are making angel investing more in-

teresting and accessible to individuals who 

previously did not have access to this type of 

investment.  

 Startups can present their companies and 

their funding needs to a wider audience of 

potential investors, thus enabling them to 

find the right investors with relevant experi-

ence and not just money.  

 Online communication tools streamline 

interactions between investors and startups 

and enhance the efficiency of the investment 

process. 

While the availability of more deal flow, more 

investors and new efficiency-enhancing services 

is certainly a welcome development, one should 

not ignore potential downsides. Three issues 

especially should not be ignored.  

 While opening the market to new investors 

has the benefit of attracting new sources of 

capital, some inexperienced investors might 

not realize the risks involved with early stage 

investments and are therefore not suited to 

make such investments.  

 Certain online investment platforms allow 

companies to raise relatively small amounts 

from a large number of individuals. If angel 

investors are spreading their investments 

thinly they might not be inclined to get in-

volved operationally and lend their portfolio 

companies a helping hand because they do 

not have enough “skin in the game”. Howev-

er, entrepreneurs seek business angels not 

only for their money, but also for their know-

how, expertise and networks. Not gaining 

access to these intangible assets is definitely a 

downside from the perspective of an entre-

preneur. 

 Quality vs. Quantity: Certain platforms 

present investment opportunities for startups 

that could not obtain funding elsewhere, ei-

ther because they are too early or because 

their quality leaves much to be desired.  

Are Angel Investors Paying Attention? 

There are ways in which companies in the 

online investing space mitigate these potential 

downsides. investiere, Switzerland’s largest 

online platform for investments in early stage 

startups, addresses these potential pitfalls with 

the following concrete measures.  

 A robust investor accreditation process to 

ensure only investors are accepted who are 

well aware of the inherent risks of early stage 

investments and can contribute more than 

just money. 

 The minimum investment amount on in-

vestiere is CHF 10’000 which is low enough 

to enable portfolio diversification, but high 

enough to ensure investors have sufficient 

“skin in the game” to share their “smart-

ness”.  

 investiere takes a part of its commission in 

the form of equity in the startups that suc-

cessfully raise funds. This ensures in-

vestiere’s commitment to only present high 

quality proposals to its investor community. 

As the success of investiere highlights, new 

digital actors in the angel investing space can 

take measures to mitigate the potential pitfalls 

that could arise from these new approaches. 
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One thing is clear, ignoring Crowdinvesting 

platforms is not an option. Angels and VCs are 

in the business of investing in the disruptors 

that will shape the future. The first VCs have 

understood the disruptions taking place in their 

own backyard as the recent investments in 

Crowdinvesting platforms clearly shows: Cir-

cleUp obtained investment from Union Square 

Ventures and Google Ventures, FundersClub 

closed a round with Intel Capital, and the above 

mentioned AngelList raised capital from Atlas 

Ventures, Google Ventures, and Kleiner Perkins 

Caufield & Byers. 
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